Faces Behind The Figures

Heiress: At 24, Georgina Hayward is
being coached to be the richest and most
powerful woman in Australia.

heiress and only child, Gina Hayward,
will take over family holdings in iron ore
and other minerals, real estate, a news-
paper and sheep and cattle ranches. A
soft-voiced but \[)iritf-'(l 24~}.*¢_'ar-nl(|.
Hayward-is three vears into an appren-
ticeship with her father that encom-
passes every aspect of his vast and com-
plicated business.

Says Hayward: “You ve got a lot to live
up to when vou re my father s daughter.

Like the rumors that the f‘llnilf\' tor-
tune is $300 million? Hayward laughs—
!Hlf not l'nn\.lll('lllﬂl}'. ]Llll('”t‘l'( nml his
partner, Peter Wright, receive royalties
from the vast Hamersley iron ore project
which they
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In a countrv with no women in posi
tions of leadership, Havward will b
coma .\thl..llhl\ most POWE !'Ill] WOIlTarn
when she steps into her tather s job. She
is not even slightly intimidated at the
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she says. "It's been my choice.
her
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The Washington
Jet Exchange

TS NOT exactly the New York Stock
Exchange, but on Washington, D.C.’s
OMNI International Jet Trading Floor
vou can buy, sell or trade any model,
make or size ol jet aircratt. Wayne |.
Hilmer, 36, the owner of OMNI (it's not
really a tloor, but an office tull of phones
and telex machines), has recently dis-
posed of the late Elvis Presley’s two jets,
sold Saudi Arabias Prince Fahd a
BACI11 and taken Frank Sinatra's pri-
vate plane in trade.

But Hilmer does most of his business
in the $1-billion executive jet market,
which is growing at20% a year. By trad-
ing in rather than selling a plane, a com-
pany can reduce its taxes on the “recap-
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depreciated value of an old plane and its
actual sale price. OMNI itself will fi-
nance a trade-in, then sell the planes—
about halt of them in the Middle East
Africa, Europe and South America.

Locating potential buvers is no prob-
lem. Every country keeps comprehen-
sive lists of all registered aircraft. and
Hilmer contacts these potentially inter-
ested parties once a week by mail and
telex with lists of available aircraft.
“"What we do is market an airplane on a
worldwide basis, representing a seller to
as many buyers as possible,” Hilmer
says. This year he expects to sell over
100 planes for a total of over $100 mil-
lion, charging the seller a 6% commis-
sion on smaller orders, 3% to 6% on
bigger ones. ®
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Wavne Hilmer comes In
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